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Sixty

interview
with

Dr. Brian L. Kent PhD

1. As a multi-awarded international speaker, bestselling author, serial
entrepreneur and investor, please tell us more about how you achieved
all this.

N |

Dr. Brian L. Kent, PhD, NACD.CG|
Keynd\;e Speaker | International Best-Selling Author | Serial
Entrepreneur | Strategist | Investor

3. Is there any specific project you currently working on that you wish
to highlight to our esteemed reader audience?

2. As a Philanthropist you are also giving back to your community and
how do you see the younger generation coping with a fast-paced
technological world - if you can elaborate on that a bit?




4. What does your typical workday look like? 5. Finally: What's the best piece of advice ever given to you ?
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Dr Brian, we thank you for the interview |

mpowerment
comes from truly

believing you can create change.

@brianlkent




Meet Brian 'BK' Kent, PhD, NACD.DC
A Keynote Speaker & Strategic Advisor

As a serial entrepreneur, Dr. Kent’s first business endeavour was a Real Estate Investing
Company. The company grew through renovations, new construction and eventually became
licensed as a General Contractor. The market included single-family, multi-family and commercial
properties in North Carolina, South Carolina, and Florida. Dr. Kent provides a wealth of
knowledge across the business market and has founded and led companies in the Defence
Industry and Medical Arena. He continues to build and advise companies for strategic growth
through innovation.

As an accredited investor, Dr. Kent has also pursued endeavours to invest and build technology
companies. These have included startups in medical, real estate, aviation, electronics, and
biometrics. He continues his support in the arena of the commercial market through Angel
Funds, Venture Capital, and Consulting.

As a Philanthropist, Dr. Kent
continues to give back. He is
the co-founder for the Kent
Family Foundation and E2E
Alliance Foundation. He
provides scholarships for
underprivileged children from
depressed areas or
disadvantaged children placed
in children’s homes or the state
systems. Additionally, as a
Veteran, he supports veteran,
and first responder causes
across the nation. He earned
his Master’s Degree in
Management Technology from
Murray State University and
completed his PhD in Business
at Trident University with
dissertation on Technology
Acceptance.

¢ ¢ Empowerment
turns potential into
action.

@brianlkent



As a distinguished senior-level
business executive, he is a
seasoned leader in various
industries a captivating keynote
speaker renowned for his
expertise in relationship
management, business
processes, and other critical
aspects of organizational
success. With a wealth of
experience and a dynamic
speaking style, Brian has
become a sought-after thought
leader, inspiring audiences
worldwide to enhance their
business strategies, optimize
processes, and cultivate
meaningful relationships for
sustainable growth and success.

! STRATEGIC ADVISOR

One of BK's areas of expertise lies in relationship management, where he emphasizes the
importance of fostering authentic connections and building strong partnerships within
and outside the organization. Through engaging anecdotes and real-world examples, he
illustrates the transformative power of effective communication, collaboration, and trust
in driving business success and achieving strategic objectives. Dr. Kent’s insights into
relationship-building strategies empower audiences to cultivate enduring professional
connections, leverage their networks, and unlock new opportunities for growth and
innovation.

(44

Knowledge has
no boundaries,
only horizons.

@brianlkent




International
Keynote Speaker

BRIAN "BK" KENT, PhD, NACD.DC

SPEAKING TO THE PEOPLE,
SPEAKING TO THE WORLD.
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CONSULTING




\
"::,eﬂ'\ SMALL BUSINESSES,
S START UPS AND

- EMERGING TECHNOLOGY
»

Dr. Kent brings strength in supporting entrepreneurs in growing an idea into a business and
beginning the path to success. Sometimes this consulting begins immediately after registration
as a business. From reviewing business ideas to discussing the strategic vision and beginning
to chart the campaign for the future, Brian provides expertise in moving toward business
success.

With startups and emerging businesses, including those wanting to do business with the
federal government, he helps to identify the right bank solutions, accountants, and attorneys.
It is key for success to identify the external partners that are required to keep the business
compliant. Brian works with business development and capture teams to prepare for contract
submissions during their review process. A part of this compliance for federal contractors may
come by way of supporting a RED or GOLD Team in a bid.

The key to success is helping the owner(s) understand and support their work on their
business not just in their business. It is time to understand scaling, processes, and marketing.
The business leaders must understand the roles of the entrepreneur, the manager, and the
technician.

As any entrepreneur knows, once the business is open it immediately needs funding. This can
come in various ways. 1) Bootstrap (friends and family) 2) Grants, loans and banks 3) Angels,

Venture Capitalists and various other forms of outside funding. Brian understands and
supports businesses throughout the process of gaining funding.

Success is moving from an idea to production and growth!

B
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MIDSIZE/ESTABLISHED
BUSINESS

Brian works with midsize and established
businesses to review strategy, develop funding
options and identify markets and contract
strategies for growth. This comes by way of
facilitating offsites for the leadership, doing one
on one with both Directors/VPs in both
Operations and in Business Development.

As part of growth strategies, there is organic
growth which can handle most of where
organizations want to go, but then there is also
a need to do strategic procurement. Brian works
with the leadership to help define what type
target might be needed for the strategy and
then work with the company or with investment
groups to ID companies that may.

Lastly for his government contracting clients, he
assists during the proposal phases to ensure
compliance and to ensure the submission
answers the questions the customer is asking.

LARGE BUSINESSES (BOTH
PUBLIC & PRIVATE)

The goal with Large Partners is to establish the
relationship, identify campaign plans and begin
to identify strategic partnership. “/ listen to
their mission and vision then assist with growth
strategy.”

Additional support to larger companies is
compliance for proposal support. Brian also
reviews packages for companies to assist with
procurement decision.




INVESTMENT

Over the past.two decades, we have taken part in
residential, commercial, multi-family andsflexe.. 5 x
space/storage properties. Across North and South
Carolina and Florida. If it is time for you ta move

between classes of real estate, BK can covepthe”
iansition for investing.

Brian works to connect our team with the right investment opportunities in targeted markets, in
various asset classes. We seek properties that offer years of passive income and healthy returns
when the property sells as well as opportunities in different commodity areas such as oil
exploration and oil reserves. We will seek to involve a base of successful accredited investors and
businesses from a variety of fields throughout the United States to provide for of its members by
investing dollars as well as time and relationships in in Emerging technology, oil, real estate, and
companies involved in government contracting.

BK is a seasoned business executive, is a multifaceted leader with a diverse portfolio spanning
various industries. With a keen eye for strategic investments and a wealth of experience, Brian has
established himself as a prominent figure in both the business and investment worlds.

As a visionary entrepreneur, Dr. Kent has successfully navigated through the intricacies of
commercial and residential real estate markets. Through strategic acquisitions, he has expanded
his real estate across multiple states. His ventures in multi-family properties and commercial real
estate have positioned him as a key player in the industry.

Dr. Kent’s entrepreneurial spirit and knack for identifying emerging opportunities have led him to
venture into unconventional sectors such as oil drilling and electronic devices. Recognizing the
potential for growth and profitability in multiple industries, he has strategically invested in projects,
leveraging his industry knowledge and financial expertise to drive success in this competitive arena.

Driven by a passion for innovation and a relentless pursuit of excellence, BK continually seeks out
new investment opportunities that align with his strategic objectives and long-term vision.
Whether it be in traditional sectors or innovative industries, he remains committed to driving
growth, creating value, and delivering exceptional returns for his stakeholders.

B
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Brian works to connect our team with the right investment opportunities in targeted markets, in various
asset classes. We seek properties that offer years of passive income and healthy returns when the
property sells as well as opportunities in different commodity areas such as oil exploration and oil
reserves. We will seek to involve a base of successful accredited investors and businesses from a variety
of fields throughout the United States to provide for its members by investing dollars as well as time and
relationships in Emerging technology, oil, real estate, and companies involved in government
contracting.

BK is a seasoned business executive, is a multifaceted leader with a diverse portfolio spanning various
industries. With a keen eye for strategic investments and a wealth of experience, Brian has established
himself as a prominent figure in both the business and investment worlds.

As a visionary entrepreneur, Dr. Kent has successfully navigated through the intricacies of commercial
and residential real estate markets. Through strategic acquisitions, he has expanded his real estate
across multiple states. His ventures in multi-family properties and commercial real estate have
positioned him as a key player in the industry.

Dr. Kent’s entrepreneurial spirit and knack for identifying emerging opportunities have led him to
venture into unconventional sectors such as oil drilling and electronic devices. Recognizing the potential
for growth and profitability in multiple industries, he has strategically invested in projects, leveraging his
industry knowledge and financial expertise to drive success in this competitive arena.

Driven by a passion for innovation and a relentless pursuit of excellence, BK continually seeks out new
investment opportunities that align with his strategic objectives and long-term vision. Whether it be in
traditional sectors or innovative industries, he remains committed to driving growth, creating value, and
delivering exceptional returns for his stakeholders.
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SCALING YOUR BUSINESS THROUGH
MANAGING RELATIONSHIPS
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Perfect Publishing's
International Bestseller

Brian L. Kent, PhD
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